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The Finnish pharmaceu

Cooperation is the key

Over the past 20 years Finland has invested heavily in research
and development in the field of biotechnology. As a result,
Finland has succeeded in building a significant high-quality
network of research institutes and commercial enterprises
within the life sciences field.

The basis of the pharmaceutical & life science industry
in Finland was laid in 1980s, with heavy public investment
in R&D activities in the area. Of the public financiers, the
Academy of Finland gave its funding to basic research, while
Tekes - the Finnish Funding Agency for Technology and In-
novation - supported applied research and development.

The Tekes programmes such as the Pharma programme
and the Academy of Finland’s research programmes are cen-
tral tools in the promotion of Finnish scientific and R&D work
in biotechnology. The programmes offer a solid framework,
not just for the cooperation between academia and enter-
prises — and between enterprises — but also for joint R&D
projects at an international level.

Strategic Centres for Science,

Technology and Innovation

- long-term cooperation between

industry and academia

In 2006, the Finnish Research and Innovation Council, who
coordinates the public funding for research and develop-
ment in Finland, decided to launch Strategic Centres for Sci-
ence, Technology, and Innovation, initially in five focus areas.
All Strategic Centres are aimed at achieving world-class ex-
pertise and internationally important innovations and dis-
coveries.

The Strategic Centres offer top research institutes and
companies a new way of carrying out close, long-term coop-
eration. In the Strategic Centres companies, universities and
research institutes as shareholders agree on joint research
programmes. In addition to shareholders, public funding or-
ganisations commit themselves to providing funding for the
centres in the long term.

The first Strategic Centre to start operations was the For-
est Cluster in spring 2007, followed in 2008 by the Finnish



al and life science industry

Metals and Engineering Competence Cluster, and Informa-
tion and Communication Industry and Services, and Energy
and Environment Cluster. SalWe Ltd, the Strategic Centre for
Health and Well-being was established in 2009 with biotech-
nology and its applications in a central role.

Varied life science industry

- potential for partners

The Finnish combination of knowledge, research, know-how,
and a solid infrastructure has been encouraging to entrepre-
neurs. Most new companies in the field have emerged from
research and innovation that originated in universities or in-
stitutes of science and technology. Life science and biotech
centres and science parks established with universities act
as catalysts, merging companies and biotechnology-focused
research units.

There are almost 300 life science related companies op-
erating in Finland in 2010. About 135 of these exploit bio-
technology or closely related technologies. Besides these
core companies there are a variety of medical device and IT

companies creating added value to the life science sector in
Finland.

Finnish biotech companies operate in the health sec-
tor, are conducting research and developing or manufactur-
ing pharmaceuticals, diagnostics or biomaterials. There are
about 30 companies developing pharmaceuticals and some
40 companies engaged in in-vitro diagnostics. Almost 150
companies are focusing on medical devices including bioma-
terials and IT and about 60 companies are service providers.
All of these intend to develop products for the international
market. Finland also has a significant presence in industrial-
scale enzyme production.

Making the most of the rich potential offered by Finnish
pharmaceutical and life science relies on the ability to attract
partners and funding.

This brochure presents Finnish pharmaceutical and life
science companies interested in finding cooperation part-
ners in China. The brochure has been produced by the Tekes
Pharma programme as well as by the Pharmaceutical Gate-
way China-Finland/Europe programme.
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Organisations behind the brochure

Tekes Pharma programme

The extensive goal of the Tekes Pharma - Building Competi-
tive Edge programme is to promote the international com-
petitiveness of the Finnish pharmaceutical industry. The pro-
gramme focuses on the development of operational models
and methods to intensify activity and networking within the
industry. The creation of new operational models is promoted
through networking between pharmaceutical R&D, diagnos-
tics, and clinical research.

The programme focus areas are identified by the Finnish
pharmaceutical industry and special emphasis are placed on
business projects. The development targets include models
and tools that accelerate and support the product develop-
ment process, chemical production technologies, and inno-
vative medical formulations. In order to further develop the
service business in the field, the programme supports the
creation of a national operational model for clinical research
and promotes the development of business competence in
pharmaceutical companies.

The Pharma programme is promoting Finnish compa-
nies and research groups and to build bridges towards China
e.g. in cooperation with the Pharmaceutical Gateway China—
Finland/Europe programme.

Pharma can finance the Finnish counterpart in coopera-
tive Sino-Finnish projects, create networks as well as facilitate
collaboration in China by arranging visits and provide con-
tacts through the local Tekes offices in Beijing and Shanghai.

The Pharma programme spans over four years, 2008—
2011, with a total budget of €58 million.

Companies may apply for funding at any time without
separate application periods.
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Pharmaceutical Gateway
China-Finland/Europe programme

Pharmaceutical Gateway China-Finland/Europe (PGCF) is a
spearhead project of national HealthBIO Cluster involving
Finnish and Chinese universities, pharmaceutical and bio-
tech companies and development organisations. The project
(2008 - 2010) is coordinated by University of Eastern Finland
and Kuopio Innovation Ltd, and it is a direct extension of the
start-up project (2007) which created a Finnish-Chinese net-
work and operations models for Chinese-Finnish collabora-
tion.

The aims of the project:

» to promote pharmaceutical R&D cooperation between
Finnish and Chinese universities, research centres and phar-
maceutical and biotech companies.

« to help Chinese companies to gain access to the European
markets with their own products via Finland and to find
partners in Finland and Europe.

« to help Finnish/European pharmaceutical and biotech com-
panies to gain access to the Chinese market and to find
partners in China.

To achieve these aims, project personnel creates a collabora-
tion platform by searching and evaluating appropriate part-
ners in China and Europe, by arranging joint events both in
China and in Finland and by promoting business-to-business
activities. The platform and concrete cooperation projects
form the Gateway programme.
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Finnish pharmaceutical
and life science companies

Aidertech Inc.

Aurealis Ltd

BioCis Pharma Ltd
Biocelex Ltd

Biohit Oyj

Biotie Therapies Ltd
Fennopharma Oy Ltd
Finnish Red Cross Blood Service
FinnREACH Ltd
Foodfiles Ltd

Horizon Wellness Oy Ltd
Hormos Medical Ltd
Imanext Oy Ltd
Innomedica Ltd

Leiras Finland Oy Ab
Medbase Ltd

Medfiles Oy Ltd
Mendor

MetGen Oy

Optomed Ltd

Orion Corporation
Pharmatest Services Ltd
Proactum Oy
REACHLaw Ltd

StatFinn Oy

Suunto Oy




Aidertech Inc.

www.aidertech.com | Address 3.it: Kuusmiehentie 32 A, 00670 Helsinki, Finland | Phone #,75: +358 40 5401302
Contact Person Jx % A Jan Ekstrdm, Managing Director | jan.ekstrom@aidertech.com

Company profile:

Aidertech Inc is a Finnish life science area management con-
sulting company established in 1995. Aidertech’s founder Mr.
Jan Ekstrom has 30+ years experience in building internation-
al medical technology businesses.

Aidertech’s services include market research, strategy
and business planning, international partnering, OEM and
licensing arrangements as well as acquisitions and post-
merger integration. Mr. Ekstrém serves as a board member of
several life science companies.

Cooperation goals

regarding the Chinese partner:

Aidertech provides market entry planning and partnering
services for Chinese companies entering the European mar-
ket. The company can help Chinese companies in finding
suitable distributors or OEM partners. Through our partner
network Aidertech can also assist Chinese companies in get-
ting European regulatory approvals.
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Aurealis Ltd

www.aurealispharma.com | Address }.3t: P.O. Box 1188, 70211 Kuopio, Finland | Phone #,7%: 00358 (0)50 3312954
Contact Person Jx % A:Thomas Wirth, CEO | Thomas.Wirth@aurealispharma.com

Company profile:
The aim of AUREALIS is to bring innovative medicines, with a
special focus on gene and cell based therapies, and new anti-
cancer molecules derived from natural sources to the Euro-
pean and Asian market.

AUREALIS is focusing on two major business areas: Re-
search and development of innovative medicines and IPR
business. The key strategy of AUREALIS lies in the R&D of in-
novative medicines in specialised areas (i.e. cancer and car-
diovascular diseases), as well as in the acquisition of IPR’s of
new innovative medicines (approved and non-approved).

AUREALIS is located in Kuopio, Finland. Kuopio is consid-
ered as being one of the most advanced places in the world
regarding gene therapy based medicines. The uniqueness of
AUREALIS lies in its specialised product portfolio that focuses
on gene and cell based therapies, and computational model-
ling of active compounds derived from natural sources. AURE-
ALIS has an excellent network to pharmaceutical companies
and top edge research institutions on the field of biotechnol-
ogy, and has all the expertise to perform “bench-to-bedside”
research.

Cooperation goals
regarding the Chinese partner:
AUREALIS is interested in collaborations and co-development
of projects originating from the academia or from pharma-
ceutical companies that show potential as being used as
therapeutics in the treatment of cancer and cardiovascular
diseases.

AUREALIS has also an own strong project portfolio and
is seeking for potential collaborators for co-development of
AUREALIS own products.
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BioCis Pharma Ltd

www.biocis.com | Address #i.3it: Itdinen Pitkdkatu 4 B, 20520 Turky, Finland | Phone #,7%: Tel: +358 (0) 2 478 8378
Fax 1% #.: +358 (0) 2 478 8371 | Contact Person %t % A: Lasse Leino, CEO | lasse.leino@biocis.com

Company profile:

BioCis Pharma Ltd. is an innovative drug development com-
pany with a business idea to develop drug therapies based
on a novel, patented therapeutic principle.

BioCis Pharma is targeting unmet medical needs in sub-
stantial therapeutic markets including inflammation, allergy
and cancer.

The company’s spearhead product is a topical Proto-
Cure™ emulsion cream which is now in phase Il clinical test-
ing for atopic dermatitis and psoriasis. Also the first oncol-
ogy product, ProtoCure™ intravesical solution, is now being
tested in phase I/lla clinical trial in patients with non-invasive
bladder cancer.

Cooperation goals

regarding the Chinese partner:

BioCis is currently looking for Chinese collaboration partners
in oncology therapeutic area, especially in bladder cancer
and non-melanoma skin cancer, for further development and
commercialisation of the company’s anticancer technology.
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Biocelex Lta

www.biocelex.com | Address #.}t: Lemminkéisenkatu 5 C, 20520 Turkuy, Finland | Phone #,%: +358 50 689 48
Fax 1% f: +358 2 4788 488 | Contact Person J% % A: Kai Lahtonen, President & CEO | kai.lahtonen@biocelex.com

Company profile:

Biocelex Ltd is a privately-held international innovation and
business development company offering services for the life
sciences field.

Biocelex focuses on business and technology areas re-
lated to drug discovery & development, diagnostics, bioma-
terials, functional foods and life science services. In terms of
business development, Biocelex Ltd offers business develop-
ment services for a broad range of life science companies.

For growth phase companies, the experienced team can
help you with e.g. business and marketing strategy planning,
product development strategy and market entry into Scandi-
navia and Europe. For established companies looking for new
business openings or additions to their product portfolio, we
offer e.g. in-depth scouting services, due diligence and com-
mercial/technical assessments and reports about the Scandi-
navian and European operating environment.

Cooperation goals

regarding the Chinese partner:

Biocelex Ltd is interested in cooperating with Chinese life sci-
ence companies in

« Helping Chinese healthcare products (pharmaceuticals, di-
agnostics, medtech and biomaterials) in entering European
and Scandinavian markets

Helping Chinese traditional or natural drugs in European
market entry operations

Looking for new product opportunities and business part-
ners from Europe and Scandinavia for Chinese life science
companies

Preparing focused in-depth market reports about European
and Scandinavian life science environment in different life
science technology areas

Biocelex

PNEIREIRAN

Biocelex A [R A &) & — F A AL FE 69 B R4 31 dk £ %
Fed), Kk A AR R 5.

Biocelex &/ T8 £ ARG Ao K, LI RN
Fo &, B, EAAr, Rl ik e FEIR
4. K% %R @, BiocelexH MR/ 3) G & &4
8] A 558 B S 69 KRR S,

ST KU NG, 23F 5 69 B AT AR BhH T
7 Ak Fo B 4K R AL X AR Se T K R, FFieILBR AR
BT, AT IEAFRIE LA R R A 0
AN, BNBBEAMEIRS, RBRATFEL/ER
TAE VA BAR A LR AR 89 2 B IR,

B2 L+ B SR AF BT E-1F:

Biocelex ™ &) A 3548 L5 F B A 471320 8] S-4F

CHB P ERER (HR, S8, ESABASM
H) FHARMN AL BT

- WHEAE P B G R R G M AR T

< BB B A G NG FEI T R hLAFo ok B BN
Fo L BR 89 7 AR AF

c ERE 8 A GAFHARABE, BEBN A LB A
WA FRIFT GRS




B . ‘ I .t O .
www.biohit.com
Biohit Finland }.3it: Biohit Oyj Laippatie 1, 00880 Helsinki, Finland (Headquarters) | Phone W,7%: +358 9 773 861
Osmo Suovaniemi, President and CEO | osmo.suovaniemi@biohit.com

Biohit China 33t: Rm.501, Office Block, 65Yan An Xi Lu, Shanghai 200040 | Phone W,7%: +86 21 6248 5589
Eirik Pettersen, General Manager | eirik.pettersen@biohitchina.com

Company profile:

Established in 1988, Biohit Oyj is a Finnish biotechnology
company, acting on the global market. Biohit’s operations are
based on a goal-oriented and long-term innovation and pat-
enting strategy to promote better health.

Biohit works with scientific communities to produce
new technologies, products and services that can be used
to develop safe and cost-effective liquid handling solutions
for laboratory work as well as diagnostic tests and products
for the early detection and prevention of diseases of the gas-
trointestinal tract.

Liquid handling products include electronic and me-
chanical pipettes, disposable tips as well as pipette main-
tenance and calibration services for research institutions,
healthcare and industrial laboratories.

The diagnostics business comprises products and analy-
sis systems for the early diagnosis of gastrointestinal dis-
eases, such as the blood-sample based GastroPanel exami-
nations for the diagnosis of atrophic gastritis and associated
risks, quick tests for the diagnosis of lactose intolerance and
Helicobacter pylori infection in connection with gastroscopy,
and the ColonView examination for the early detection of
intestinal bleeding that indicates a risk of colorectal cancer.
The new Acetium innovation has been developed to reduce
carcinogenic acetaldehyde in the gastrointestinal tract.

Cooperation goals

regarding the Chinese partner:

« Find distributors for Biohit diagnostic business in China

« Licensing of products and patents from Biohit on the Chi-
nese market

« Introduce GastroPanel, the Stomach Health test to Chinese
Basic Health Care to develop safe, ethical and cost-efficient
diagnosis and prevention of gastrointestinal diseases, such
as Helicobacter pylori infection and stomach and oesopha-
geal cancer

« Find customers, such as hospitals and private clinics, for
turnkey, comprehensive GastroPanel laboratories (www.
biohit.com / Diagnostics / Literature and brochures / Gas-
troPanel Laboratories)
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Biotie Therapies Ltd

www.biotie.com | Address X.ht: Tykistékatu 6, FI-20520 Turky, Finland | Phone W, +358 2 274 8900
Fax /% f: +358 2 274 8910 | Contact Person J% % A: Chris Piggott, Chief Business Officer | chris.piggott@biotie.com

Company Profile:
Biotie is a drug discovery and development company
focused on central nervous system and inflammatory dis-
eases. It has a broad range of innovative small molecule and
biological drug candidates at different stages of clinical and
pre-clinical development.

Biotie's products address diseases with high unmet
medical need and significant market potential, including
addiction and psychotic disorders, rheumatoid arthritis,

psoriasis and chronic obstructive pulmonary disease (COPD).

The most advanced product, nalmefene for alcohol
dependence, is currently in phase lll clinical development
by licensing partner H. Lundbeck A/S. The commercial value
of the pipeline has been demonstrated through existing
alliances with top-tier global pharmaceutical companies
such as Lundbeck, Roche and Pfizer. Biotie has operations in
Turku, Finland and Radebeul, Germany. Shares are listed on
NASDAQ OMX Helsinki Ltd.

Cooperation goals
regarding the Chinese partner:
Biotie is interested in cooperating with Chinese pharma-
ceutical companies who are interested in out-licensing or
co-development arrangements for their proprietary product
candidates (both small molecules and biological drugs).

The preferred therapeutic areas are CNS disorders and
inflammatory/autoimmune conditions.
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Fennopharma Oy Lta

www.fennopharma.fi | Address 3.3E: PO.Box 1188, Microkatu 1, 70211 Kuopio, Finland
Phone ¥, 75: +358 (0)50 303 1959 | Fax 4% F.: +358 (0)17 441 2051
Contact Persons B % A: CEO, Dr. Jouko Savolainen | jouko.savolainen@fennopharma.fi
Director of Business Development, Dr. Jukka Holappa | jukka.holappa@fennopharma.fi

Company profile:

Fennopharma Ltd is a privately held Finnish pharmaceutical

product development and commercialisation company. Fen-
nopharma Ltd actively seeks new innovative, market driven,

ideas, product leads and ready products into its portfolio for
the European markets.

Fennopharma has access to distribution channels for
all major markets within the European Union. Fennopharma
also possess the expertise to manage the challenges of
the highly fragmented European market. In joint projects,
Fennopharma’s collaborators can enjoy a full service chain,
from the idea to the completed, registered pharmaceutical
product.

Fennopharma does not do consumer marketing, but
finds the most suitable marketers for its products in each
European country.

Cooperation goals
regarding the Chinese partner:
Fennopharma is active in building business cases with Chi-
nese companies and research institutions, and is a dedicated
partner for their European operations.

Fennopharma brings the essential market and regula-
tory expertise for joint projects, and does all the European
operations, e.g., towards regulatory authorities.
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FiNN

isn Red Cross Blood Service

www.veripalvelu.fi | Address 33it: Kivihaantie 7, 00310 Helsinki, Finland | Phone #,7%: +358 50 37 4 2612
Contact Person J% % A: Michael T. Jones, Head of Licensing | michael.jones@bts.redcross.fi

Profile of the Organisation:

The Finnish Red Cross Blood Service is the nationwide blood
service provider in Finland. The services comprise recruiting
blood donors, organising blood donation, collecting blood
and testing the donated blood. The donated blood is used
to make cellular blood products and delivered to hospitals
for use in treating patients. The Blood Service also operates a
Bone Marrow Donor Registry and a Cord Blood Bank.

The Blood Service is a financially and operationally inde-
pendent section of the Finnish Red Cross. It is a not-for-profit
organisation, and the organisation’s prime concern is what is
best for the patient.

The strong expertise of Finnish Red Cross Blood Service
is built on in-house research and development, forming the
foundation of safe and reliable products and services to the
Finnish health-care sector.

Stem cells and cord blood processing methods are focal
areas for Research and Development at Blood Service. Given
the integral role in testing organ, tissue and stem cell trans-
plants, Blood Service is particularly well placed to further de-
velop products and services for the Finnish health-care sector
in the emerging field of regenerative medicine. With state of
the art instrumentation Blood Service analyse stem cell sur-
face structures.

The Blood Service’s special expertise is in cell membrane
glycoconjucates. The Blood Service has developed analytical
methods in this area and has a portfolio of patent applica-
tions covering many areas, including glycocontamination
and glycomodification of stem cells. Other key areas for R&D
are the interactions between the microbiota and host in in-
testinal disorders with special focus on transplantations.

Cooperation goals

regarding the Chinese partner:

The Finnish Red Cross Blood Service is looking for partners
who are interested in licensing and/or cooperative research
in the following areas:

- stem cell glycomics platform and

- distribution of research tools for stem cell studies.
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FHNNREACH Ltd

www.finnreach.com | Address 3u3ik: Itdinen Pitkdkatu 4B, 20520 Turku, Finland | Phone W,75: +358 40 747 3393
Fax % £: +358 2 4788 120 | Contact Person %% % A: Jan Nylund, CEO | jan.nylund@finnreach.com

Company profile:

FinnREACH Ltd is a network of Finnish contract research or-
ganizations serving companies with activities in (chemical)
industry and pharma. FinnREACH provides GLP certified
laboratory services, research work and project management,
especially to companies influenced by the REACH regulation,
the Biocide directive (BPD) or any other issue concerning
safe handling and manufacturing of chemicals. The labora-
tory services include OECD validated models for endocrine
disrupter testing and in vitro (GLP) toxicology research and
testing.

FinnREACH also focuses on helping its customers to
comply with the new Globally Harmonized System (GHS) on
classification, labelling and packaging of chemical substanc-
es and preparations, i.e. the CLP-directive in the EU, and to
prepare appropriate and correct material safety data sheets
(MSDS) and other documents needed by law. The FinnREACH
cluster companies have gained extensive experience and ex-
pertise serving customers from a wide range of industries on
testing and regulatory issues.

Cooperation goals

regarding the Chinese partner:

FinnREACH seeks partners that need assistance or partner-
ship in dealing with EU regulatory issues on chemical safety
or with GHS on preparation of MSDS, classification and label-
ling of chemicals.
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Foodfiles Ltd

www.foodfiles.com | Address .3k: Neulaniementie 2 L 6, 70210 Kuopio, Finland | Phone #,7%: +358 (0)17 288 1270
Fax /% A: +358 (0)17 288 1269 | Contact Person % % A: Essi Sarkkinen, CEO | essi.sarkkinen@foodfiles.com

Company profile:

Foodfiles is a privately owned contract research organisa-
tion (CRO) in the field of nutrition. Company performs clinical
studies and regulatory services for food and pharmaceutical
industry to support their research and development activi-
ties, and finally entry on the EU market.

Foodfiles produces clinical research services on efficacy
and safety of food or food ingredients. In addition, company
acts as a professional study site in clinical studies with phar-
maceutical products in nutrition related indication areas like
diabetes, obesity, lipid disorders and blood pressure.

Foodfiles provides expert service in regulatory affairs re-
lating to the nutrition and health claims, novel foods, food
supplements, food fortification and other EU food legisla-
tion. Company compiles the required regulatory documents
(e.g. health claim and novel food dossiers for European Food
Safety Authority) and contacts the food authority on behalf
of industry. The company acts as a gateway for Chinese com-
panies willing to enter European market with their products
under food law.

Cooperation goals

regarding the Chinese partner:

Foodfiles is interested in cooperating with Chinese food and

pharmaceutical companies who:

« Are aiming to carry out clinical trials for food and food in-
gredients and pharmaceutical products in nutrition related
indications (ICH GCP)

« Are aiming to bring products which are under the EU food
law to European markets

+ Needs consultancy in European guidelines and regulatory
requirement issues
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Horizon \Wel

ness Oy Lta

www.horizon.fi | Address 3.3k [tamerenkatu 5, 00180 Helsinki, Finland
Phone ¥, 1%: +358 40 070 7305 | Fax 4 f.: +358 2 6518 2537
Contact Person J% % A: Thomas Lemstrém, CEO and Hu Ying, export assistant | thomas.lemstrom@horizon.fi, hu.ying@horizon.fi

Company profile:

Horizon Wellness is an export management company run
by a team of Chinese and Finnish professionals. Horizon
Wellness specialises in developing and exporting products
in the health, wellness and fitness segments. The company
assists its European clients in developing sales in China and,
in tapping into outsourcing opportunities. Horizon Wellness'
strength lies in scientific know-how, local business contacts
and tools to manage the cultural and geographical distance
between China and Europe.

Horizon Wellness offers its clients turnkey solutions for
managing export and distribution, helping the client to in-
crease sales and seize the best subcontracting opportunities.
Horizon Wellness also operates clinical trials in China with ex-
tremely high quality and cost efficiency.

Cooperation goals

regarding the Chinese partner:

Horizon Wellness is constantly looking for new trade partners
and distributors in the Chinese wellness sector. Horizon Well-
ness wants to bring together European high quality products
and great Chinese distribution channels thus creating mutu-
ally beneficial profitable business for both Chinese and Euro-
pean parties.
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Hormos Medical Lta

www.hormos-med.com | Address 3#.3E: Itdinen Pitkdkatu 4 B, FIN-20520 Turku, Finland
Phone #.7%: +358 (040 310 8010 | Fax 4+ £ +358 (0)2 410 8001
Contact Person Bk % A Risto Lammintausta, Managing Director | risto.lammintausta@hormos-med.com

Company profile:

Hormos Medical Ltd is subsidiary of QuatRx Pharmaceuticals
(USA) with a focus on discovery and development of phar-
maceutical products for women’s and men'’s health. This fo-
cus includes male hypogonadism, erectile dysfunction and
prostate diseases as well as menopause, endometriosis and
breast cancer.

Cooperation goals

regarding the Chinese partner:

Hormos is interested in cooperating with Chinese pharma-

ceutical companies who are:

« Looking for licensing in new drug candidates (in phase I-lIl)
for the treatment of hormonal disorders to be marketed in
Chinese or Asian territory

« Interested in co-development of new drugs in preclinical or
clinical phase to be marketed on the Asian territory

- Looking for a European partner for co-development of Chi-
nese innovation to be marketed in Europe and USA.
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manext Oy Ltd

www.imanext.com | Address J.3ik: Aleksanterinkatu 17, FI-00100 Helsinki, Finland
Phone W,7%: +358 (0)9 677 464 | Fax 4% F.: +358 (0)10 296 0313
Contact Person J% % A Kim Bergstrdm, CEO | kim.bergstrom@imanext.com

Company profile:

Imanext Ltd. is a private Finnish CRO company providing spe-
cialised services to pharmaceutical industry. The services are
based on translational functional imaging (PET/SPECT/CT,
MRI) where Imanext has a strong expertise.

Imanext has a mission to reduce drug development ex-
penses by using and developing imaging technologies and
also to make these technologies available to all drug devel-
opment and biotech companies.

Imanext serves both nonclinical and clinical drug devel-
opment and offers imaging and related services such as im-
aging tracers, in vitro and in vivo studies, stem cells, animal
models, microdosing, and microscopy. Through global part-
ner network Imanext operates worldwide.

Cooperation goals

regarding the Chinese partner:

« Imanext is looking for partners to perform molecular imag-
ing studies in China, including animal imaging (PET, SPECT,
MRI), and clinical imaging (PET, SPECT). The company offers
its special expertise to the partner to build up a special im-
aging CRO service in China together with Imanext.

« Imanext has proprietary imaging biomarker technology. It
is seeking to out license or partner on this technology.
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nnomedica Lta

www.innomedica.fi | Address 3.ht: Tykistokatu 6 B, 20520 Turku, Finland
Phone W.7%: +358 2 2748 400 | Fax 4% F.: +358 2 2748 420
Contact Person Jx % A: Tanja Dowe, Managing Director | tanja.dowe@innomedica.fi

Company profile:
Innomedica Ltd is an international business development
company serving the biotechnology and pharmaceutical
industries. The company provides a full range of services for
market access in Europe and Japan, starting from carefully
conducted market analysis and selection of partner candi-
dates, to negotiation support, legal services for license and
distribution agreements and all the way to establishment of
sales offices when needed. The client base covers both pri-
vate and public sectors.

Innomedica would be happy to discuss with Chinese
partners about their product’s market potential in Europe.

Cooperation goals

regarding the Chinese partner:

Innomedica is looking for Chinese pharmaceutical, diagnos-

tic and medical device companies that are either

« looking for European products for marketing and distribu-
tion in China, or

« willing to bring their products to European markets.
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Leiras Finland Oy Ab

www.leiras.fi/english | Address: Paciuksenkatu 21, PO Box 1406, FIN - 00101Helsinki, Finland
Phone: +358 20 746 5014, mobile +358 40 5152 268
Contact Person: Raimo Skottman, LEIRAS Business Development | raimo.skottman@leiras.fi

Company profile:

LEIRA S is one of the leading Finnish pharmaceutical market-
ing companies. Nowadays LEIRAS is part of European based
mid sized pharma group Nycomed.

LEIRAS has strong presence on primary care, hospital
care and self care markets in Finland. The core marketing and
sales competence and therapeutic areas expertise for LEIRAS
are: gastroenterologic and cardiovascular diseases, diabetes,
arthrosis and osteoporosis, pain management, respiratory
diseases and special hospital products and self-care area.

On global level Nycomed group identifies and makes
licensing deals of top class products (at development phas-
es 2 - 3) in the biotechnology and pharmaceuticals sectors
throughout the world and then invests in R&D co-develop-
ment projects on these products aiming to commercialise
unlicensed products around the world.

LEIRAS does local portfolio development and in-licens-
ing of new drugs at phase 3-4 through its own Business De-
velopment function as well. LEIRAS offers to your company
a reliable and long-term partnership to commercialize suc-
cessfully your product in Finland and a gateway to get your
product for broader usage in other countries in EU as well by
using Nycomed group network.

Cooperation goals

regarding the Chinese partner:

Leiras Finland is interested in cooperating with Chinese phar-

maceutical companies who are able to provide new out-

licensing opportunities such as:

» New chemical entities (NCEs) at development phase 3 to 4
on therapeutic areas like hypertension, type 2 diabetes, gas-
troenterology (anti-inflammation), central nervous diseases
(CNS) (e.g. Alzheimer disease, Parkinson disease, anxiety,
depression and schizophrenia), cancer diseases (e.g. small
and non-small cell lung cancer, prostate cancer, cancer
treatment support), serious infectious diseases (hospital
setting)

» New products providing value added features compared
to Finnish/European market situation (could be either pre-
scription or self care status drugs or medical devices)

« Nominated generic products

23] fa] A

LEIRASZ 2T L EH T A5, LEIRASH
AR FE BT B & 25 48 B Nycomed,

LEIRASHW AP E, ERVPEIAR AR EAES LT
YA EE B0 ts, LEIRASHIH ST 3k 7 VA B4
BEHRFET FABFREIE: BE RS RLER
T, AERR, KT R PR RBRAE, GREE, TR
e m Ak B ST Sl BB KA,

AR %, Nycomed4f H /£ 454 8h A E RKAR
EHABE ST (F 25 ZF LYK F3HA
WEHF T, JFEHZFT R E T R ERHFLAR T,
75 et — B kAL,

LEIRAS A TH B b L 11T LA R G onag 5 =
2 BB IE A, LEIRASIE A A& 344 T
— ARG A TR SR R LT BIEN = SN
FZ VAR AN T, - HFEAENycomed £ H 69
DESFN

B 5 v E ok R TF A 1E

Leiras3f 2 A 2 5 AR 2 5T AR 43T 7 o 51 6L AGENLA 09
¥ E & 28]

c FFE TR (NCEs) : FHaik, F_BEEkm, B
Him (LK), PHEANZEE (CNS) (T RE
IR, ME KRR, BIBAE, IPARABAEA 5 FLAE )
, FEAE (P B ECEAN R R R, ATAIME, B
SEETFEAE), PENEER (EREE) B0
FERS APl 4idid

o AR ST T 252 /B T3 09 M LAT 7 o B B HE 1A
BB (TARLA T XA B RPEGHRREERN
%),

- AR B S

LEIRAS



Medbase Lta

www.medbase.fi | Address #3t: Linnankatu 64 B 23, 20100 Turku, Finland
Phone W,7%: +358 400 548237 | Fax 4% f.: +358 2232 9000 | Contact Person % % A: Kari Laine, CEO | kari@medbase.fi

Company profile:

Medbase Ltd produces medical databases for healthcare pro-
fessionals (medical doctors and pharmacists) to ensure effec-
tive and safe clinical use of drugs.

The company was founded by experts in pharmacother-
apeutics and the products are constantly maintained and fur-
ther developed by an international team of experts including
those of Karolinska Institutet in Sweden.

The database contents are written by trained experts,
mainly medical doctors, and approved by specialist doctors
in clinical pharmacology. This all is aimed to improve clinical
decision making by providing appropriate medical recom-
mendations in drug therapy.

Medbase products are easily adapted, be it a new lan-
guage version, connection to a local drug register or a meth-
od of accessing the information. The decision support data-
bases cover the main problem areas in drug prescription and
dispensing: SFINX interaction database - decision support
for drug interactions, gravbase/lactbase - drug use during
pregnancy and breast-feeding, and renbase, a decision sup-
port system for drug dosing in renal failure.

Cooperation goals

regarding the Chinese partner:

Medbase is seeking for local partners in different countries
for localising and marketing its products.

An ideal partner could be e.g. a medical publishing com-
pany or some other neutral partner that could deliver med-
base products via portal or mobile channels and, in addition,
to make further partnerships with the local electronic patient
record system or pharmacy IT-system providers.
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Medfiles Oy Lto

www.medfiles.fi | Address 3u3ik: Volttikatu 5, 70700 Kuopio, Finland | Phone #,7%: +358 20 7446 802
Fax /% #.: +358 20 7446 801 | Contact Person J% % A Tuija Keinonen, CEO | tuija.keinonen@medfiles.fi

Company profile:

Medfiles Ltd is privately owned CRO company which was
the first of its kind when it was founded in Kuopio, Finland
in 1987. Medfiles is oldest and biggest CRO in its focus area
of operation. Its focus is on Scandinavia and Baltic area but
operates in whole Europe.

Complete range of product development process, start-
ing with pharmaceutical development with quality control
laboratory analyses (chemical and microbiological; EU GMP),
implementing clinical trials (phases | to IV; ICH GCP) and
dealing with regulatory affairs (e.g. marketing authorization,
pharmacovigilance) culminates its “one-stop-shop” service
package. Apart from American and European pharmaceuti-
cal companies as its clients, Medfiles has done business also
with Chinese pharmaceutical companies.

Cooperation goals

regarding the Chinese partner:

Medfiles is interested in cooperating with Chinese pharma-

ceutical companies who are:

+ aiming to carry out clinical trials (ICH GCP) in Europe

- needing quality control analytics (EU GMP) for pharmaceu-
tical batches imported to EU (i.e. mandatory

release analytics) and product release

« aiming to bring pharmaceutical products to EU market
(marketing authorization applications etc.)

« needing consultancy in European guidelines and regula-
tory requirement issues (e.g. ICH GCP, EU GMP, EMA).
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Mendor

www.mendor.com | Address #.3k: Huopalahdentie 24, 00350 Helsinki, Finland | Phone #,7%: +358 45 673 3313
Contact person Ji % A Kristian Ranta VP, Business development, Co-Founder

Company profile:
Mendor is a company specialised in advanced diabetes man-
agement and is currently preparing to launch an extremely
easy to use, discreet and portable all-in-one blood glucose
meter and software for the daily management of diabetes.
Together with users and diabetes experts, Mendor has
designed its products to address the needs of people with
all types of diabetes requiring regular monitoring of blood
glucose. The solutions take daily diabetes management to a
whole new level in terms of portability, discreetness and ef-
ficacy.

Cooperation goals

regarding the Chinese partner:

Mendor is interested to expand our international presence to
the Chinese market through distribution partners and would
like to be connected to companies that have a strong pres-
ence in the Chinese diabetes market.
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MetGen Oy

www.metgen.fi | Address 3t3ik: Itdinen Pitkdkatu 4 B, PharmaCity, Gate B, 4th floor, 20520 Turku, Finland
Contact Person Jx % A Alex Michine, Managing Director | info@metgen.fi

Company profile:

MetGen Oy is active in development and production of biop-
harmaceuticals and industrial enzymes. MetGen biocatalyti-
cal processes make the production of pharmaceuticals and
industrial products faster, cleaner and less expensive.

MetGen develops enzymes also for biomass treatment.
The enzymes are used for energy saving in pulp and paper
industry and biomass treatment for extracting specialised
chemicals from cellulosic biomass. The company’s products
are also used in bioethanol production from cellulosic waste
and removing phenolic compounds from waste waters and
polluted soil.

MetGen focuses on industrial enzymes called Laccases.
Laccases are oxidoreductases belonging to the multinuclear
copper-containing oxidases and their uses span from the tex-
tile to the pulp and paper industries, and from food applica-
tions to bioremediation processes. Laccases also have uses
in organic synthesis, pharmaceutical and nanotechnological
sectors. These oxidase enzymes catalyse substrates at the ex-
pense of molecular oxygen and produce water as the only
by-product.

MetGen's proprietary technology provides a significant
advantage over existing approaches in regard to selectivity,
productivity and the eventually cost of desired industrial en-
zymes or micro-organisms. MetGen technology was success-
fully tested for various applications.

Cooperation goals

regarding the Chinese partner:

MetGen Oy is interested in cooperating with Chinese Life Sci-

ence companies in terms of

- Find customers interested in biocatalytic methods to pro-
duce modified nucleosides for existing drugs and for those
in the pipeline

- Collaborations and co-development of projects focusing on
development of novel enzymes

- Find customers interested in specific applications of Lac-
case, such as waste water treatment and soil bioremedia-
tion
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Optomed Ltd

www.optomed.fi | Address 33ik: Hallituskatu 13-17D 96, 90100 Ouly, Finland
Phone ¥,7%: +358 20 741 3380 | Fax 4% £.: +358 (0)17 288 1269
Contact Person Jx % A Seppo Kopsala, CEO | seppo.kopsala@optomed.fi

Company profile:

Optomed Ltd is a pioneering medical technology company
that specialises in development of digital medical imaging
devices. We develop, manufacture and sell innovative camera
products to screen and diagnose eye, ear and skin diseases in
hospitals and clinics. Our key product is new digital fundus
camera to take pictures of the retina of the eye for screening
and diagnosis eye diseases such as diabetic retinopathy.

In China Hospitals and clinics need hundreds of thou-
sands of new digital imaging devices to screen, diagnose and
monitor sight threatening eye diseases such as diabetic retin-
opathy, glaucoma and AMD. According to WHO 80% of blind-
ness would be avoidable if clinics could afford the needed
equipment. Optomed is entering this market in cooperation
with China Ministry of Health, WHO, IAPB and World diabe-
tes foundation that support hospital investments. Clinics can
purchase significant amount of Optomed Smartscopes to
enable maximum patient throughput that is needed when
treating a vast population in China.

Optomed Oy (Ltd) is a privately owned company and its
headquarters based in Ouly, Finland. In addition, two sales
offices are located in Kerava, Finland and Shanghai, China.

Cooperation goals

regarding the Chinese partner:

Optomed is searching for an OEM partner regarding equip-
ment production and sales of Optomed’s Medical Imaging
solutions in China.
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Orion Corporation

www.orion.fi | Address 3.3t Orionintie 1 A, FIN-02200 Espoo, Finland
Phone #,7%: +358-10- 4261 | Fax 4+ A:+358-10-426 3815 | Contact Person J Z A Riitta Vartiainen, Senior Vice President,
Business Development and Support | licensing@orionpharma.com

Company profile:

Orion is an innovative European, R&D-based pharmaceutical
and diagnostic company with an emphasis on developing
medicinal treatments and diagnostic tests for global markets.
Orion develops, manufactures and markets human and vet-
erinary pharmaceuticals, active pharmaceutical ingredients
as well as diagnostic tests.

Orion is the leading pharmaceutical company in Finland,
with an own marketing organisation in over 20 European
countries. The net sales of the Orion Group for 2009 were EUR
771.5 million, pharmaceuticals accounting for about 95 % of
the total. At the end of 2009, the Group had a total of approxi-
mately 3,200 employees.

The best known of the seven Orion-originated NCEs is
entacapone, which is an active substance in Stalevo® and
Comtess®/Comtan®, used world-wide in the treatment of ad-
vanced Parkinson’s disease. Value-adding, complementary
partnerships and networking are the key focuses throughout
the value chain (R&D, manufacturing, marketing) in Orion’s
strategy.

Cooperation goals

regarding the Chinese partner:

Orion is interested in cooperating with Chinese

pharmaceutical companies, who are:

« Looking for ready products for the Chinese market

« Developing and producing pharmaceutical products for
global markets especially in the following therapy areas;
CNS, Critical care, oncology
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Pharmatest Services |ta

www.pharmatest.fi | Address }.3t: Itdinen Pitkdkatu 4 C, 20520 Turku, Finland | Phone %,7%: +358-2-2784703
Fax 1% f.: +358-2-2784700 | Contact person J% % A: Jussi Halleen, CEO | jussi.halleen@pharmatest.fi

Company profile:

Pharmatest is a CRO offering preclinical efficacy services for
the pharmaceutical industry. The service products include
various cell culture assays and animal models for osteoporo-
sis, osteoarthritis, cancer and urological diseases.

Cooperation goals
regarding Chinese partner:
Pharmatest is looking for a partner CRO in China who would
be interested in licensing preclinical efficacy models of Phar-
matest, setting up the models in their premises, and offer-
ing the services to potential customers in China. Pharmatest
would transfer SOPs of Pharmatest to the partner and main-
tain the SOPs, and the staff of Pharmatest would train the staff
of the partner to perform the models according to the SOPs.
The partner should also be capable of performing stud-
ies in non-human primates, allowing Pharmatest to outsource
such studies to the partner. Pharmatest could also be inter-
ested in outsourcing the animal experiment phase of some
of its customer projects performed with the licensed animal
models to the partner.
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Proactum Qy

www.proactum.fi | Address J.ik: Metsédnneidonkuja 10, 02130 Espoo, Finland | Phone #,7%: +358 40 5184 671
Contact Person Jx % A Pirjo Hannikainen, CEO | pirjo.hannikainen@proactum.fi

Company profile:

Proactum Oy is experienced provider for enterprise IT solu-
tions utilising cost efficient open source technologies that are
used in demanding environments.

Proactum’s solutions include several national level por-
tals, case and document management systems and heavy in-
tegrations. The solutions typically utilize innovative technolo-
gies for i.e. semantic processing or utilising GPS positioning
information.

For Finnish National Institute of Health and Welfare
Proactum has delivered a unique semantic health portal
that has a 23000 word ontology build in. It handles massive
amount of solid health information for professionals and all
citizens of Finland. It enables same system for multiple (>100)
organizations to manage/publish content, intelligent search
and dynamic navigation.

Cooperation goals

regarding the Chinese partner:

In China, Proactum is eager to find customers and partners
with whom to share its experience in the field of semantic
health information management and publishing.
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REACHLaw Ltd

www.reachlaw.fi | Address 33ik: Keilaranta 15, 02150 Espoo, Finland | Phone ®,7%: +358(0) 9 412 3055
Fax 4% f: +358 (0) 9412 3049 | Contact Person Jix % A: Lasse Musakka, CEO | lasse.musakka@reachlaw.fi

Company profile:

Established in 2006, the Finnish environmental service com-
pany REACHLaw Ltd is specialised in services between the
global industry and the new European Chemicals Agency
(ECHA) in Helsinki, Finland.

REACHLaw addresses customers business and regulatory
compliance needs by combining know-how of the chemical
industry, legislation and business in its services. The company
has 200 major customers including several Fortune 100 com-
panies. REACHLaw’s customers are from more than 30 differ-
ent countries and the company has 20 partners in the glo-
bally most important markets in Europe, Asia, Latin-America
and the USA.The company headquarter is in Helsinki, Finland
and other offices in Brussels and New Delhi.

REACHLaw focuses on assisting clients who operate on
or are planning to enter the European market in fulfilling the
demands of the new REACH regulation. REACHLaw is contin-
uously developing new productized services for the global
regulatory requirements in the environmental field, assisting
companies to fulfil both their business objectives and regula-
tory obligations in the global business environment. Further
information at: www.reachlaw.fi

Cooperation goals

regarding the Chinese partner:

Already having major customers in China, REACHIlaw is look-
ing for partners in marketing, sales and delivery of services
in China.
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Statrinn Oy

www.statfinn.fi | Address *.3it: Linnankatu 9 b A 1, 20100 Turky, Finland | Phone %,7%: +358 50 365 2990
Contact Person Jk % A: Pasi Korhonen, CSO | pasi.korhonen@statfinn.fi

Company profile:

StatFinn Oy is a privately owned Contract Research Organiza-
tion (CRO) established in 2005 with two offices in Finland and
one in Basel Switzerland. StatFinn received recently a certifi-
cate “The Strongest in Finland” indicating that StatFinn has a
solid, profitable and trustworthy foundation and potential for
creating economical growth also in the future.

StatFinn provides statistical and data management serv-
ices to customers conducting experimental research in the
various fields of life sciences. It focuses on proper application
of statistical methods in planning, analysis and reporting of
clinical and non-clinical studies. Full scale CRO services from
planning to final report are provided together with partners.

StatFinn has streamlined specific services (e.g. analysis
and reporting of bioequivalence studies, food-interaction
studies and animal toxicology studies) into products which
fulfil regulatory requirements.

StatFinn has experience in communicating with exter-
nal partners and authorities. StatFinn respects the timelines
without compromising the quality by strictly following the
internal guidelines and standard operating procedures. Stat-
Finn's processes and environment have been successfully au-
dited by our clients and are in compliance with GxP and 21
CRF Part 11.

Cooperation goals

regarding the Chinese partner:

StatFinn is looking for strategic partners

- who plan to outsource statistics and data management
services in order to conduct clinical and non-clinical re-
search according to European (EMA) regulations

- who would like to utilise StatFinn’s products as part of their
own services for conducting clinical and non-clinical re-
search according to Chinese (SFDA) and European (EMA)
regulations
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sSuunto Oy

www.suunto.com | Address J3ik: Amer Sports China 6th Floor, BEA Tower, 66 HuaYuanShiQiao Road,
PuDong New District, Shanghai 200120, PRC | Phone %,7%: 86 21 51165261 | Fax 4% #.: 86 21 51165299
Contact Person Jk % A: Shelly Zhao, Business Manager | shelly.zhao@suunto.com, website: www.suunto.net.cn

Company profile:

There is a growing interest in health and wellness globally.
Suunto’s products e.g. heart rate monitors allow people to
gain the benefits from guided aerobic training, thereby ena-
bling them to have a healthy balance in their lives filled with
wellbeing, motivation, and inspiration.

Suunto is a leading designer and manufacture of health
monitoring and sports precision instruments for training, div-
ing and outdoor sports.

Prized for their design, accuracy and dependability, Su-
unto wristop computers combine the aesthetics and func-
tionality of watches with sport-specific computers. Head-
quartered in Vantaa, Finland, Suunto employs more than 500
people worldwide and distributes its products to over 100
countries.

The company is a subsidiary of Helsinki-based Amer
Sports Corporation with sister brands Wilson, Atomic, Precor,
Salomon, Mavic and Arc'teryx

Cooperation goals

regarding the Chinese partner:

Suunto is looking forward to cooperating with partners from
fitness clubs, professional teams, running clubs, and various
other groups and individuals who are interested in scientific
physical training and enjoying the returns from Suunto in-
structed exercises.
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This brochure presents Finnish pharmaceutical and life
science companies interested in finding cooperation
partners in China. The brochure has been produced by
the Tekes Pharma programme as well as by the Pharma-
ceutical Gateway China-Finland/Europe programme.
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